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Executive Summary of
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I Executive Summary of the First Quarter of the Fiscal Year Ending March 31, 2026

Financial Results for - Net sales for Q1 FY2026/3 was ¥2,446 million (+15.9% YoY), operating profit was ¥144 million

Q1 FY2026/3 (+¥433 million YoY) , achieved profitability in Q1 for the first time since founding.
» Strong performance of exaBase Gen.Al with over 100,000 users and sustained Q4 FY2025 sales levels for exaBase
Al Products DX Assessment & Learning contributed to Al Products Business segment growth.
Business « As a result, net sales was ¥1,053 million(+99.1% YoY), operating profit was ¥474 million (+¥525 million) , doubling

the growth from the same period last year.

» Reallocated reportable segments from the current period to accelerate Al product development (Integrated Al

Al Solution Platform Business and Other Service Business).

Services
Business * Net sales was ¥1,456 million (-12.2% YoY) , operating profit was ¥311 million (+25.2% YoY), recorded higher

profit despite lower revenue.

« Amid rapid growth in the generative Al market, momentum is building for Al agent adoption among Japanese
companies.

» Against this market backdrop, formulated the Company’s Al agent strategy:

_ v . .

Business Update 1. Al Agent Development & Operations Platform Powered by exaBase Studio
v' 2. Customer-Centric Al Agent Solutions
v 3. Full-Cycle Al Agent Support: Implementation to Talent
v

4. Transformation to Al-Driven Management
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Summary of Financial Results for
Q1 FY2026/3
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I Q1 FY2026/3 | Consolidated Net Sales/ Operating Profit/ Operating Profit Margin

Net Sales was ¥2,446 million (+15.9% YoY), Operating Profit was ¥144 million (+¥433m YoY)
Recorded a profit in Q1 for the first time in the Company’s history

I Net sales +15.9% Yoy
Operating Profit (loss)
Operating Profit (loss) Margin 2 662 2 540 2 674

2,486
2334 2, 446
2,085 2,110
1,302 .
_—1

H ¥ " = ==

-26.7% -8.9% 0.2% 8.3% -13.7% 1.7% 0.2% 9.8% 5.8%
Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1
FY2024/3 FY2025/3 FY2026/3
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I Q1 FY2026/3 | Consolidated Financial Statements

Q1 FY2026/3

- Results Results of Yoy Highlight topics for Q1 FY2026/3
(Million Yen) Q1 FY2025/3  Growth/Chg. ghlight topics for

o Net Sales 2,446] 2,110 +15.9% 0

Cost of Sales 73 1,019 Growth of the Al Products Business which
@ Gross pro 1,672 1,091 + ¥081M increased 15.9% YoY had driven the overall

Gross Profit Margin(%) 68.4% 51.7% +16.7pt net sales.

SG&A 1,528 1,380
GOperating Profit (Loss) 144 (289) + ¥434M @

Operating Profit (Loss) Margin (%) 5.9%] (13.7%) +19.6pt Gross profit and gross profit margin improved
Non-operating Income 2 1 following the Al Products Business turning
Non-operating Expenses 7 7 profitable.

aOrdinary Profit (Loss) 139| (295) + ¥435M
Extraordinary Profit 1 0
Extraordinary Losses = 1 9 9 @ 6 @
© Proft (Loss)before Income Tares ey =) oSl All line items turned profitable for the first
Total income taxes 68| 0 time since founding.
O rrofit (Loss) 72 (297) + ¥398M
g;c;:tnELoss) attributable to owners of 66 (303) + ¥397M

EXAWIZARDS © Copyright ExaWizards Inc. All Rights Reserved. | 7



] Change in Reportable Segments
Segment Restructuring from Q1 to Accelerate Al Products Business Growth

Purpose of change Old Segments(~FY2025.3) New Segments(FY2026.3~)

Name of Segment

exaBase Generative Al exaBase Generative Al |
Al
Products
[ exaBase DX Assessment & Learning ]——>[ exaBase DX Assessment & Learning ]
[ CareWiz }——ﬁ CareWiz ] Al
Products
To further accelerate :
the Al Products exaBase Role-Playing/
. . exaBase Meeting summary/SaMD™
Business, consolidated
operations that deeply ] Dr.Tel )
engage with customer -
sites to explore their Al [ Al System Development ]*}H Al System Development ]
needs Platform
| exaBase Studio P}H exaBase Studio ] Al
Solution
[ S| (Projects of Xware Corporation) ]—)H S| (Projects of Xware Corporation) ] Services
exaBase Role-Playing/
[ exaBase Meeting summary/SaMD Sales/Growth Support ]_
Other [ Sales/Growth Support ]7
Service [ Dr Tel

EXAWIZARDS Note: *1 Projects which are not been products from ExaMD are included in Al Solution Services Business. © Copyright ExaWizards Inc. All Rights Reserved. | 8



| Business Policy of New Segments for FY2026/3

Clarified the business positioning of each segment

Position of each business

B Growth driver of overall sales
e Net sales +67% YoY
Al  Planning & development

Products of new products

B Pursuing “quality” of projects rather than
excessive top-line growth

Al - Expand exaBase Studio

Solution « Strengthening customer ties through

ORI on-site partnership

B Contribution through profit generation

EXAWIZARDS

Segment Sales Forecast™ of FY2026/3 (million Yen)

Note: The sum of segments differs from consolidated figures as consolidation adjustments are excluded.

Approx. +67% YoY

v
5,000

S 3,055

Approx. +2% YoY
v

7,045 7,200

®

FY2026/3
(Forecast)

FY2025/3
(Result)
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Overview and Progress of
the Business Segments
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I Summary of Business Results by Segment for Q1 FY2026/3

Al Products Business doubled YoY with increased resources; Al Solution Services
Business saw margin improvement from productivity gains amid lower revenue

Al Products Business Al Solution Services Business

(Million Yen) Results of Results of YoY Results of Results of YoY
Q1 FY2026/3 Q1 FY2025/3 Growth/Chg. Q1 FY2026/3 Q1 FY2025/3 Growth/Chg.
Net Sales 1,053 528 +99.1% 1,456| 1,659 A12.2%
Cost of Sales 114 197 655 820
Gross Profit 938 331 +182.7% 801 839 A4.6%
Gross Profit Margin(%) 89.1%] 62.7% +26.4pt 55.0%) 50.6% +4.4pt

SG&A 463 383 489| 590
Operating Profit (Loss) 474 (51) +¥525M 311 248 +25.2%
Operating Profit Margin (%) 45.1% (9.7%) +54.8pt 21 .4%| 15.0% +6.4pt

B Doubled YoY growth B Revenue down from strategic resource

B Reached high gross margin of approx. 90% reallocation and project selection

B Turned operating profit positive, becoming a B Margin gains through improved operational

revenue pillar efficiency

: Note: Segment revenues include inter-segment transactions; therefore, the sum does not match total consolidated revenue . . .
EXAWIZARDS Y g © Copyright ExaWizards Inc. All Rights Reserved. | 11



| Al Products Business: Quarterly Trend of Financial Results

Revenue reached record-high 1,053 million yen, doubling YoY. Segment profit of 474
million yen with 45.1% operating margin, maintaining Q4's high profitability level

Sales Growth (Million Yen) M Net Sales

Segment Profit Segment Profit Margin

+99.1% vov

683
455 028
317
183 I

¥
1,053

930
Lo 834 I I

-87.3%  -20.3% -7.5 % 32.8% -9.6%

Q1 Q2 Q3 Q4 Q1

24.0% 24.0% 45.1% 45.1%

Q2 Q3 Q4 Q1

FY2024/3

EXAWIZARDS Public

FY2025/3 FY2026/3

B Net Sales

« +99.1% YoY growth

- Broke historical Q4—Q1
seasonal decline pattern
through recurring revenue
buildup, achieving Q4—Q1
growth

B Operating Profit

* +¥525 million improvement
YoY

* Operating margin maintained
at Q4 level

© Copyright ExaWizards Inc. All Rights Reserved. | 12



| Al Products Business: Sales results by products

exaBase Gen.Al/lexaBase DX Assessment & Learning have driven the growth

Products

Results of
Q1 FY2026/3

Net Sales(Million Yen)

Results of

YoY

Q1 FY2025/3 Growth/Chg.

§ . *1
@ exaBase Generative Al

\‘& exaBase
DX Assessment & Learning

@ CareWwiz

*2
Other Al Products

TOTAL

645

301

91

43

1,053

193

194

80

61

528

+210.3%

+55.2%

+13.8%

(29.5%)

+99.0%

- Notes: *1 It includes net sales of exaBase IR Assistant
E XAWl ZAR DS *2 It Includes exaBase Forecast & Analysis, exaBase 1on1, exaBase FAQ, exaBase Company Search, and exaBase Well-Being

*3 MHLW's "Survey and Effectiveness Measurement Project on Productivity Improvement Initiatives through Care Technology

Topics from Q1

Reached approx. 100,000 users in 2 years since
launch

Won Excellence Award in Learning Service
Category at 10th HR Technology Awards

Participated in MHLW pilot program using CareWiz
Toruto 3

Consolidated old product portfolio to focus
resources on exaBase Generative Al/DIA

The sales of exaBase Role Playing and Meeting
summary is scheduled to be included from Q2.

© Copyright ExaWizards Inc. All Rights Reserved. | 13



W .
| Al Products Business: Key KPIs of exaBase Generative Al B] exaBase Generative Al

User base surpassed 100,000 with ARR growing to approx. 2.6 billion yen

Organizations Users (Thousand Users) MRR™1 (Mmillion Yen)
+69.0% Yoy y As of July 2025 +97.8% YoY As of June 2025 +262.9% Yoy
9 09 over 100,000 ¥ ARR v
*2
Users 98 ¥2.57B 21 5
83
73
62 146
46 49 116
35
16
Q1 Q2 Q3 4 Q1 Q2 Q3 Q@4 Q1 Q1T Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q1T Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1
FY2024/3 FY2025/3 FY26 FY2024/3 FY2025/3 FY26 FY2024/3 FY2025/3 FY26
B Growth: +69% YoY B Growth: +97% YoY B Growth: +262% YoY
« Surging orders through both direct *  On-site adoption driving account «  WAU? exceeding 50% within
sales and partner channels growth within existing clients customers, driving higher usage-
+ 73 local government already + Strong new customer based revenue

onboard (as of June 2025)

- Notes *1 Revenues excluding projects, consulting sales, initial costs, etc.,
EXAWIZARDS *2 Assumed annual revenues based on MRR multiplied by 12 as of June 2025. © Copyright ExaWizards Inc. All Rights Reserved. | 14

*3 WAU (Weekly Active Users): Percentage of total users who logged in at least once during the week



| Al Products Business: Key KPIs of exaBase DX Assessment & Learnings

@ exaBase DX Assessment & Learning

Customer/user growth steady; revenue flat vs. prior Q4 without seasonal factors

Total Organization Total Users (Thousand users)

+517 organizations +104 thousand users

v }
2,108 334
1914 1,988 2047 085 307
1,447 1,523 227" 229 =
1,376 176 197
1,014
108 126
Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Qf Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1
FY2024/3 FY2025/3 FY26 FY2024/3 FY2025/3 FY26

B +517 organizations YoY ® +100,000 Users YoY
« Sustaining prior H2 customer * Maintaining prior H2 user growth
growth pace momentum

EXAWIZARDS Publi Notes:*1 Number of Implementing Organizations: Cumulative total of companies, government agencies, and organizations that have implemented the system
ublic *2 Number of Users: Cumulative total of assessment test takers and training content learners

Quarterly Net Sales (million Yen)

+55.1%

!
298 292 307 301301

206 Nl 194
167

99

Q1 Q2 Q3 Q@4 Q1 Q2 Q3 Q4 O

FY2024/3 FY2025/3 FY26

B Grew +55% YoY

* Reduced seasonality, Q1 growth
sustained without typical Q4 drop-
off

© Copyright ExaWizards Inc. All Rights Reserved. | 15



] Al Solution Services Business: Quarterly Trend of Financial Results

Revenue: 1,456M yen (down), Operating profit: 311M yen (up) via productivity gains

Sales Growth (Million Yen) | Net Sales Segment Profit Segment Profit Margin

B Net Sales
-12.2% voy - Revenue down 12.2% YoY due to

1,879 1,979
1,796 1,809 resource shift to Al Products

1,768 1,780
1, 659
1 456 Business and stricter project
1,119 selection
B Operating Profit
« Operating profit up 25.2% YoY on

improved productivity and lower

depreciation

19.6% 22.9% 26.9% 26.5% 14.9% 20.8% 19.3% 23.7% 21.3%

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1

FY2024/3 FY2025/3 FY2026/3
EXAWIZARDS © Copyright ExaWizards Inc. All Rights Reserved. | 16






I Business Environment Surrounding Al/Generative Al

Generative Al market surging with nearly half of companies using it daily

Forecast for Domestic Gen. Al . ] ]
Market Demand™! Generative Al/Al agent adoption in Japan

CAGR+25.6% Companies using generative Al daily™ Al agent deployment rate™

v
¥4.2T

48.7%

35.8%
31.5%
20.3% 13.0%
(0]
7 20, 7.0%
Apr.  Aug. Dec. May Dec.

Japan Global

¥1.3T

2024 2029

2023 2024 2025

D

Year of Al agents - real-world deployment starts now

Notes: (1) IDC "Japan Al Systems Market Forecast 2024-2029" (https://my.idc.com/getdoc.jsp?containerld=JPJ52153625,

EXAWIZARDS (2) Percentage of companies reporting daily generative Al use in ExaWizards' Generative Al Usage Survey Report, December 2024 (https://exawizards.com/archives/28801/) *In Japanese Only © Copyright ExaWizards Inc. All Rights Reserved. I 18

(3) BCG "Al AT WORK: Momentum Builds, But Gaps Remain" 3rd Edition, June 2025 (https://web-assets.bcg.com/fd/0d/bccbdfae4cbaa08c718b95b16cf5/ai-at-work-2025-slideshow-june-2025-edit-02.pdf)



https://my.idc.com/getdoc.jsp?containerId=JPJ52153625
https://exawizards.com/archives/28801/
https://web-assets.bcg.com/fd/0d/bcc5dfae4cbaa08c718b95b16cf5/ai-at-work-2025-slideshow-june-2025-edit-02.pdf

| Our Al Ag

ents Strategies

Creating a world where customers build Al agents to transform their productivity

ExaWizards' Service Lineup for Building Al Agents

1
User 1 Ready-made : | Tailor-made @ exaBase DX Assessment & Learning
: 8] exaBase Generative Al = exaBase Studio| | ! Develop & provide Al )
AI I :- e i?_a_riﬁérs_ér_v](_:é --------- I : agents tO Customers AX HR Development Solution
_______________________________ |
! J R ESEEGECEELEEES
I 1
| el e e 1
Develo;b 1 | Rollout Al agents
1 .
I 9 Al Agents that are used in
Al : 9 :h ExaWizards
1 1
1 1
1 1
1 1
Connect = exaBase Studio |
Data |

N ]

[ ]
Internal System/Database =

EXAWIZARDS

Al Agents Strategies

© Al Agent Development &
Operations Platform Powered by
exaBase Studio

+ Seamless integration with various
SaaS and chat applications

@ Customer-Centric Al Agent

Solutions

» Accelerating development through
strengthened strategic partnerships

€ Full-Cycle Al Agent Support:

Implementation to Talent

* Full lifecycle support: deployment,
post-launch assistance, maintenance
& operations

+ AXtalent development to maximize
Al agent utilization

GTransformation to Al-Driven

Management
» Boosting productivity through internal
Al agent deployment

© Copyright ExaWizards Inc. All Rights Reserved. | 19



I Al Agents Strategies |@ Al Agent Development & Operations Platform: exaBase Studio
Self-service Al agent creation with plug-and-play external connectivity

Additional function for exaBase Generative Al

Al Agent Packages: Ready to Build, Ready to Launch Universal Connectivity: 3"9-Party Services & Leading Al Models

= exaBase Studio Fy7L-*+

— B SEudi CEDIBRLBT—2
AR=R=F gk ANy T—S = exabase >Studio (XET7ANBYE)

MBRBRIAVR—22 M EBICEAEDETHD . B TIICHAZME pASeISIE B k=T g
) — I (354349 — € R)

EoSSse s ( “Al Agent 22<3” NuT—o )—-————————1' Admin C R
: | %% e e F=FoV—=2
! st e © I -
I e !
1 =0 1 LLM#Z EDAIET L
' - : (e ey —E 2)
: LLM Chat Ul RAG Ops LLM Chain :
1 1
I I
o . " i : Users = \\\ exaBase
1 AoUCESTumaERE | [} 000 ? ! IV HF—ZD

* ]
| = s | | = HEHTEY b
’ e : ' IO F—XHMRE
1 — 1 TEUG - MOHE, 5
1 1 REH - BEORGERY
I LLM 7347 2oL1EVT BEEN :
I
1 1

_____________________________________________

Continuously Expanding Third-Party Service Integrations
EXAWIZARDS © Copyright ExaWizards Inc. All Rights Reserved. | 20



I Al Agents Strategies| @ Provide Al Agents: Partnership with NTT DOCOMO BUSINESS

Starting with 20 business-specific Al agents, expanding to 200 by 2026

Al Agent Use-case:

Al Agents Built to Transform
Your Business Workflows

IP Document Creation Agent Identifies Patentable Elements

. Individual Al agents which take the task Customize by industry
Business aware ° ¢ o °
Al agents Industries -

9 Bu‘?"ness Internal : EXtem?' Document Proprietary IP ideas,

requirement knowledge ) 4 information X creation agent | X tents. filing dat t
Fi interview agent research agent research agent 9 patents, filing data, etc.
‘hance B B -] B
MM BERTI -S> b A
Manufacture
s eFHHBAIC N B IR EIRAR U/
BHAAREMERSZT L T IIT -1 B
X DT | 3155 U SHEEHE TR SR >
types . - FATTEELHOERET 2056, NHHBRROERENT S ATLE
BRLEISELLTVEY, BERE LTV T THRTIOTIRLL, WX
LOQIStIC CaINCEONL A0 e care st NHFLTEIEERI 2 (HHBRRD

5)

1. RESRA7—%70F v | HERGREARORT v TR

R -I L. EheheBE8%8Y (A, YZF74L AIT-Jx V) K

- IDETE7—F720FvRH. CRCEDDRLLLERND LE

eta' BHLTES RS FORE BOMTS7—%77F vBit. CRKEDDRLLARAL
RRT 3755

. WETF=2 5 OMBLREER : REFOFET -2 SNK

BEER (MB. MAFR. BRLY) EHad - WELTINE

QLM LEER AR,
% RRERS v NLTVY Fﬂl“/l:?'{‘ : );mt:‘k_lﬂ)zhilgtgh:?%ﬂ:

§ Infrastructure KIBASCBAEREER & 25y T (CHRL amsmoman,
“IE(C%ii— . NERGESHEREAR SR CHEERRYINNESF (R

5. B, ERLOFBITENLES) ERLLTLVIHDENE -

H H M e RWTI7ZNIY X L,
Partnering with NTT DOCOMO BUSINESS —_— S G RS
to Deliver Al Agents for Highly Specialized mASONRIR

and Confidential Operations p—
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I Al Agents Strategies| @ exaBase Automate for Anyone
Launching exaBase Automate for Anyone, maintenance-free RPA for everyone

exaBase Automate for Anyone Use case of RPA development

B Building RPA for Salesforce call logging

, _ _ _ L r—
EXA ENTERPRISE Al : : : : —
°\\ ?‘."ﬁ%‘l‘f‘émh B empsemLzwn, SR “ I AII )I ~ I.. “"téﬂ"ur— A'Eﬁ
Autonomous Al agents S gmam? g 8?0 _
- - > . . I: )y iz I . Q ®R. .
solving RPA operational . “_’ n _“‘ a1 . : .
- JLJ—‘\ =Ly I'd_ ogtor LAk v ESI%E v HEIREE v FoRER v 4
challenges . S
g Functlon ca" A2 FHE (R L g L 15, —HIC il!!l E ?-r:':’lnt.almz ". e e ;n‘_‘ . :
by chat :;rs?JazoNQDMkab Igh| gfroer.:\_-crn:- - . : :
exaBaseAutomateforAnyone _ e T
Beta ver. sign-up is ready §Sxorms mECaLn cEm S : | [P
:'_;?P"iip'J"g : : a: cmmil%ﬁlomuﬁliumuxt ] BWOEH | A—l 1SS

8 ruicrossEmosens (JP -

L CoplanTRESLD, SAEEREN L v SEsianEsT T WEIA OIS TURT g !

S 2 AL TRTOZER : TATOEN | &

BH - TOTEM - TNTER

Al Learns Workflows from Screen Interactions and B w _
Auto_BuiIds RPA o . . A «4=.; wsmﬁz‘?::fiﬁ_“fg’::’vm“J;_

LELT

bt B ~ 6 - 1025 : A

T4 =Fiiyos#En

Text-Based Updates When Processes Change e 5 | — O e

:
§ 7e-bromizss Automatically runs Salesforce , o _
. mannys -k on browser and enter the data e

Self-Healing RPA: Al Auto-Adapts to Ul Changes with —— - - B
Minimal Maintenance

Launched beta version sign-ups in June. Over 100 companies already enrolled.
EXAWIZARDS © Copyright ExaWizards Inc. All Rights Reserved. | 22



I Al Agents Strategies | € Al Agent Operations Support : Al Agent Development Support

Hands-On Support to Enable Customer-Led Al Agent Development

Shifting to Al
Agent-Centric
Business Model:
Agents That Can
Take Over Entire
Customer
Operations

EXAWIZARDS

Al Agent Operations Support: Complete Service Overview

Upskilling

Guided Journey to In-House Development °

Enhance the usage

Set-up Environment

>

Develop Al Agent >

2B THEVCLES !
fii>TIELHBAIT— =¥ MHE

Training program of Al

agents

« From Al Agent
Fundamentals to
Advanced Power-User
Tips

exaBase Studio

Environment Setup
* Preparing customer
infrastructure for
seamless exaBase
Studio deployment

Al agent development

« Al Agents Developed from Real-
World Needs

*  Quick Deployment with Pre-Built Al
Agents:

A NENENENEN

Salesforce Data Analytics
Sales Material Creation
Contract Review

Credit Assessment

DX Transformation Companion
And more

© Copyright ExaWizards Inc. All Rights Reserved. | 23



| Al Agents Strategies| € AX Talent Development
Launching Services to Meet Surging Demand for AX (Al Transformation) Talent
Development

DX/AX Talent Development Market Size Trends Enhancing AX Support in our Talent Development Services

« AX Ideathon

________ Training - Al Agent Development

] | Growing Demand for AX Support’?

| | Talent Development | | ——= @ .................................................................................................
i i « Shift in expected employee

| | capabilities in the era of o . « AX e-Learning Programs

: o : , Learning - e

| | generative Al adoption « Al Agent Hands-on Training™

| | « Need to acquire skills essential

| | for the Al agentera | /= @ ''''''''''''''''''''''''''''''''''''''''''''''''''''''''''''''''''''''

« AX Talent Requirements Definition
Planning « AX Organization Design
 Training Program Selection

DX Talent Development
Market | @ """""""""""""""""""""""""""""""""""""""""""""""""""""""
« Growing at 12.9% CAGR™ * Integrating assessment
« Steady growth, but enterprise outcomes with HR data
DX talent development needs Vizualizing @ exaBase DX Assessment & Learning

reaching saturation

2023 2030

Integrate with HR Data

EXAWIZARDS Notes: *1 Fuji Chimera Research Institute, “2025 Digital Transformation Market Future Outlook (Market Edition),” DX Talent Assessment Services FY2023, https://www.fcr.co.jp/report/244q06a.htm © Copyright ExaWizards Inc. All Rights Reserved. | 24

*2 Compatible not only with our products but also with customers' existing workflow automation tools


https://www.fcr.co.jp/report/244q06a.htm

I Al Agents Strategies | @ Al Driven-Management
Driving Our Own Al Transformation: Full-Scale Adoption of Gen. Al and Al Agents

Overview of Al Driven Management

Organize Al agent
Service Division

Set Al Usage
KPI/KGI

Al Talent
Development
Powered by DIA

Management Strategy Planning
Al Agent
_ Up sell
Business
Operation Sales

B Document Creation Al
B Al Role-Playing

B Meeting summary

B Daily/Weekly Report

Freeing Up 40,000+
Hours Monthly™ to
Focus on Higher-

Cost Reduction

Strategy Planning
B KPI Calculation Al
B Competitive Analysis
Al
+ + and more

IP/Legal
B Contract Check Al
B IP Research Al

* +»and more

Recruitment

B Al Recruiting Assistant

B DIA X HR Data Analysis
+ +»and more

Accounting
B Credit Management Al
B Variance Analysis Al

+ +and more

HR
m ES Survey™? Al
H FAQ Al

* +»and more

PR/IR
B PR Writing Al
H IR Assistant
+ +» and more

Value Work
+ + and more
Delivery
B Coding Agent
B Deep Research
* +and more
Infrastructure

Own Services

iE exaBase Generative Al =— exaBase Studio

External Services (Coding agent, Workflow tools, etc)

Notes: *1 Calculated based on Q1 productivity visualization results from exaBase Generative Al implementation at ExaWizards and Xware
EXAWIZARDS *2 ES Survey = Employee Satisfaction Survey

Proven internal
solutions rolled
out to market

© Copyright ExaWizards Inc. All Rights Reserved. | 25



| Earnings Forecast for the Fiscal Year Ending March 31, 2026
Expect that Net Sales 11,800million yen(+20.3% YoY), OP 1,000million yen(+4,247% YoY)

Total Sales for FY2026 (millions of yen) Operating Profit for FY2026 (millions of yen)
+20.3% Yoy <43 (+4,247%) Yoy
v v

11,3800 1,000

23

-305
FY2024/3 FY2025/3 FY2026/3

FY2024/3 FY2025/3 FY2026/3
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] Company Overview

EXAWIZARDS

Company Name

Address

Other Offices

Founded

Capital

Number of
Employees

Business

Board Members

ExaWizards Inc.

5F, Sumitomo Fudosan Mita First Building, 4-2-8 Shibaura,
Minato-ku, Tokyo 108-0023

Hamamatsu, Osaka, Fukuoka

February 2016

2.4 billion yen (March 31, 2025)

587 (Consolidated basis, full-time employee, As of
March 31, 2025)

Development of Al-enabled services for industrial
innovation and social problems solutions

Representative Director & President : Makoto Haruta
Managing Director : Takuma Oue

Director : Yutaka Sakane

Outside Director : Naoko Munakata

Outside Director : Manabu Sato

Outside Director : Hiroaki Sugita

Outside Director : Masayuki Watanabe

Full-time Outside Company Auditor : Shigeru Tsuru
Outside Company Auditor : Masaru lida

Outside Company Auditor : Yuko Atsumi
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] Shareholder Composition (As of March 31, 2025)

Total Number of Shares Authorized to be Issued by the Company 301,232,000
Trset?;:lll:y Total Number of Shares Issued 85,804,200
pRL Number of Shareholders 27,784

Number of

shares Shareholding

Shareholder( io (©
held ratlg)( A))

Board Member and
Employees

24.2%

(thousand) (%)

Makoto Haruta™ 15,757 18.91

Strategic
Partners

1.6%

Venture Capital .
5.19% Indivisual Investors Toshikazu Furuya 3,403 4.08

Japanese 542%

Yutaka Sakane 3,776 4.53

e Ko Narukama (Ishiyama) 2,860 3.43
Institutional Investors
o
6.8% Custody Bank of Japan, Ltd. (trust 2,333 2.80
account)
Foreign Institutional
"éeat%s D4V Fund | Investment Limited Partnership 2,166 2.60
iSGS Fund | Investment Limited Partnership 1,392 1.67

Notes *1 For reference: The Company held 2,424 thousand shares of treasury stock as of March 31, 2025
*2 Percentage of shares held to total number of shares issued (excluding treasury stock) ESOP trust shares (645 thousand shares) are not included in treasury stock.
*3 Mr. Haruta’s total shares held is add up of his own shares (1,572shares. ratio1.89%), betaCatalyst Inc.(8,185shares, ratio9.82%), RH Corporation(3,000shares, ratio3.60%), KH Corporation(3,000shares, ratio3.60%). Total shareholding ratio has been recalculated.

EXAWIZARDS © Copyright ExaWizards Inc. All Rights Reserved. | 29



(million yen)

Current assets

Cash and deposits

Accounts receivable -
trade and contract
assets

Other

Non-current assets

Property, plant and
equipment

Intangible assets

Goodwill

Customer-related
assets

Software

Investments and other
assets

Assets

EXAWIZARDS

FY2024/3

5,518
3,489

1,851

178
4,413
320

3,544

894
1,746
903
548

9,931

] Q1 FY2026/3 | Consolidated Balance Sheet

FY2025/3

5,229
3,008

1,870

349
1,795
10

1,754

56
1,030
319
377

7,024

Q1 FY2026

5,519
3,852

1,403

263
1,943
24

1,539

43
1,007
487
378

7,462

(million yen)

Current liabilities

Current portion of long-
term borrowings

Account payable — other

Accrued expenses
Other

Non-current liabilities
Long-term borrowings®
Other

Net assets

Share capital
Capital surplus
Retained earnings
Treasury stock
Other

Liabilities and Net
Assets

FY2024/3

1,806
300

660
460
385

3,141

2,550
591
4,983
2,401
4,555
-860
-1,203
91

9,931

Note * It was procured at fixed interest rates, minimizing the impact of market interest rate fluctuations.

FY2025/3

2,065
600

350
432
682
2,419
1,950
469
2,539
2,440
4,588
-3,437
-1,182
129

7,024

Q1 FY2026

2,021
600

334
469
617
2,331
1,875
456
3,109
2,448
4,599
-3,370
-706
138

7,462
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| Our Approach to Investment of Capital and Shareholder returns
Towards sustainable improvement of corporate value, our priority is to invest in business for the time
being

Investment targets and approach to shareholder returns

« At this moment, the Company’s priority is to increase its corporate value by focusing on further business

expansion and achieving sales growth.
» For this reason, we are looking to invest our funds in hiring human resources that will contribute to business

growth, strengthening existing products, developing new products, M&A and alliances with partners, etc.

Our mindset toward Growth Investments

« For an investment to achieve disruptive growth (e.g., M&A, business model development), Company is
considering strategic and flexible procurement methods, including cash on hand, borrowing from lenders,

bonds and equity financing, and others, based on a strong financial base.
* While exploring various possibilities, the Company will carefully examine each project by its profitability,

financial stability, and the Company’s management policy.
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| Disclaimer

» This document has been prepared by ExaWizards Inc. (hereinafter “ExaWizards”) for the sole purpose of providing
information to deepen your understanding of ExaWizards and has not been prepared for the purpose of soliciting
investments or any other similar activities, whether in Japan or overseas.

« The forward-looking statements contained in this document (including, but not limited to, ExaWizards’ business plan,
market size, competitive situation, industry information and growth potential) refer to ExaWizards’ judgments based on
the information and other data available as of the date of publication of this document. These forward-looking
statements do not guarantee future performance and are subject to various risks and uncertainties. Please note that
actual results may differ from the forecast due to changes in the environment and other factors.

« ExaWizards does not assume any obligation to update or revise the description in this document and to publicly
announce such update or revision even if there is any change in the information contained in this document after the
publication date of this document.

« In addition to information about ExaWizards, this document also contains other information, including competitive
environment of ExaWizards, industry trends and changes in the general social structure. ExaWizards has not
independently verified the accuracy, reasonableness, or appropriateness of such information, and does not guarantee
the above with respect to any such information.
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