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Highlights
Q2 FY26 Results

+ Consolidated net sales reached a year-to-date progress rate of 45.2%, nearly matching the first-half plan, driven by the
expanding domestic DX market.

+ Consolidated operating profit reached 34.2% of the full-year plan, exceeding our first-half target. This was mainly driven by
lower-than-planned SG&A expenses resulting from restrained hiring.

H2 FY26 Outlook

Consolidated net sales are expected to progress as planned, supported by a large Salesforce project scheduled for H2.

Consolidated operating profit is expected to progress as planned. The following positive factors will allow us to remain on
track, despite the anticipated increase in costs for two major events in Q3 (-P.33):

Improved Efficiency from recent corporate restructuring.(-P.26)
Full productivity from new graduates beginning in Q3.

Product sales are expected to expand in H2.

New projects from our initiative with Mizuho Bank.(-P.11)

CISISIS

Shareholder Returns

» TerraSky has decided to pay its first-ever dividend of ¥16 per share, with a record date of February 28, 2026. While we

have historically retained earnings to prioritize growth investments since our listing, this decision reflects our
commitment to enhancing shareholder returns.



Q2 FY26 ﬁ -
Consolidated Financial Results



l Consolidated Operating Results

¥ in Millions, Except Percentages and EPS

2 FY25 2 FY26 YoY Change
Q Q FY2026 Forecast Progress
Results Results Amount % (As of Apr. 14)

Ql Q2

Net sales 11,929 *13,317 +1,388 +11.6% * 20 438 ccos Y 16,120 45.2%
Cost of sales 8,748 9,834 +1,086 +12.4%
% of Net Sales 73.3% 73.8% = +0.5pp
SG8A expenses 2,571 2,856 +285 +11.1%
% of Net Sales 21.6% 21.5% - (0.1)pp
. i (o)

Operating profit 610 626 w16 2.7% Q1 ¥ 34.2%
Margin 5.1% 4.7% - (0.4)pp 1.833 316 K] 1207

: . 677 *702 +24 +3.7%
Ordinary profit S Q2 - 35.6%
Margin 5.7% 5.3% - (0.4)pp *1.973 350 K2 ’
Net profit attributable o
to TerraSky 367 407 +39 +10.6% Q1 - 99 9%
Margin 3.1% 3.1% - (0.0)pp 1.363 213 HEEH
Basic EPS (yen) 28.54 31.54 3.00 +10.5% 105.66 - 29.8%

* Record high for Q2

Copyright © TerraSky Co., Ltd. All Rights Reserved.




l Consolidated Net Sales

Q2 net sales increased by 11.6% y-o-y, reaching a new record high.
« Both our Salesforce and laaS businesses delivered steady and balanced growth in net sales,
maintaining a stable sales ratio of approximately 60:40.

Net sales
Salesforce vs. laaS
¥MM *
( ) 13,317 laas Salesforce
11,929 39204 60.8%
8,936
7,303

Q2 FY23 Q2 FY24 Q2 FY25 Q2 FY26

* Record high for Q2
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l Consolidated Operating Profit

« Q2 operating profit increased by 2.7% y-o0-y, reaching a new record high..
« Both our Salesforce and laaS businesses delivered steady and balanced growth in operating
profit, maintaining a stable profit contribution ratio of approximately 75:25.

Operating profit
Salesforce vs. laaS

(¥MM)

Salesforce

[aaS
626 75.4%

24.6%

610

367

219

Q2 FY23 Q2 FY24 Q2 FY25 Q2 FY26
* Record high for Q2
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l H1l FY2026 Performance Review and H2 OQutlook

Review of First-Half (H1) Performance
* Net Sales: were largely in line with our plan, despite falling slightly short of the target.
» Operating profit: Exceeded our plan, demonstrating strong performance.

Outlook for Second-Half (H2)

* Net Sales: We expect sales to progress as planned, driven by the scheduled launch of a large-scale Salesforce project.

» Operating Profit: We expect to remain on track with our initial operating profit plan, despite increased costs from two major Q3 events,
TerraSkyDay and Dreamforce. This outlook is supported by several key drivers:

@ Improved Efficiency: Driven by recent corporate restructuring, including the dissolution of our U.S. subsidiary and an absorption merger of
two domestic subsidiaries.

@ Contribution from New Hires: New graduates will become fully productive, contributing to projects starting in Q3.

® Product Business Growth: Expected sales expansion in the second half.

@ New Project Generation: Increased number of projects from our new initiatives with Mizuho Bank.

(¥MM) Net Sales

Actual

Operating Profit

Pen B i

Actual H1, 626




l Q2 FY26 Consolidated Balance Sheet

(¥MM) As of Feb. 28, 2025 WAKQWSIeRIMPIrAE Change Key Factors for Change

Current assets 12,844 +312
Property, plant and equipment 400 +25 * Inta ngible assets:
Intangible assets 1,246 +79 Increase in software
assets for the product
Investments and other assets 4978 +159 .
business
Non-current assets 06,625 +265
« Investments and other
Total assets 19,470 +577 assets:
Increase in lease deposits
Curreht |IabI|ItIeS 5,724 +134 in preparation for a future
headqguarters relocation.
Non-current liabilities 905 (32) 9
Total liabilities 6,630 +101
Shareholders' equity 8,953 +475
Total net assets 12,839 +475
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l Q2 FY26 Consolidated statements of cash flows

(¥MM) Q2 FY25 Q2 FY26 Details

Cash flow from operating

L 402 * Increase in profit before income tax
activities

* Proceeds from sale of shares in Technos Japan
(598) * Increase in lease deposits in preparation for a future
headquarters relocation

Cash flow from Investing
activities

(subtotal) Free cash flow (1906)

0 Proceeds from sale of shares in BeeX
(9) . Purchase of shares in subsidiaries ENOKI and
DiceWorks

Cash flow from Financing
activities

Cash and cash equivalents

at end of period =408 ’
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l Group Headcount Trend

The group hired a total of 87 new graduates in April 2025 (QT1). As of August 31, 2025, the total number of
employees stood at 1,617, an increase of 145 from the end of the previous fiscal year.

1,761
(employees) 1,617
[ FY2007-FY2024] 1472 322
TerraSky group Engineer Ratio 1248 20
[ FY2025 - FY2026E] 251 206

= Terrasky =TerraSky Technologies =BeeX =Other companies AppI’OX 73 9%

(As of February 28, 2025)

992

777

605
522

434
356
297

177
144
112

59 93

9 18 26 02 46

FYO7  FYO8 FYO9S  FYI10 FY11 FY12  FY13 FY14  FY15 Fyle FY17 FY18 FY19 FY20 FY21 FY22 FY23 FY24  FY25 Q2 FY26E
FY26

*The above figures are the total number of employees at TerraSky, consolidated subsidiaries, and affiliated companies.
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l Latest Key Ahnouncement

Terrasky Begins Salesforce Sales and Implementation for
Mizuho Bank's Corporate Clients

« TerraSky will primarily focus on projects for small and medium-sized enterprises (SMEs) referred
by Mizuho Bank, with an annual target of securing contracts from approximately 50 companies.

Mizuho
Bank

l X

| Sal TerraSky
EhlzHb, Ebloka. a es
salesforce [ M]_Z_U_"_(l > salesforce
HFFUH—FFo/00-X

Mizuho Research & Technologies

Pre-Contract Post-Contract

Proposal

T @ Proposal ‘
Sales &

Implementation
Lead Referral Lead Referral
Business
MIZWHO Matching MIZWHO
HFIFIRIT Agreement HFIFR1T
Mizuho Bank Mizuho Bank
160 corporate sales depts. nationwide Concluded 160 corporate sales depts. nationwide
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Q2 FY26

Segment Results



l Segment Information

Solutions business

Contract development and support for
optimal systems utilizing cloud technology.

Microsoft Azure I&
salesforce

5 AWS
u

Google Cloud

Segment Companies

Salesforce
E 3
- AN sy feraby [ 20
Technologies "Jhailand =N DiceWorks
laaS

Quantum computing

Quemix

Copyright © TerraSky Co., Ltd. All Rights Reserved.

Products Business

Development and provision of
specialized cloud services and products.

mitecoe
miteco £t
mitecoe Al

1 SkyVisualEditor
OMLINE-O
OMLINE-O

mitecoe Work

mitoeco X

Segment Company

Salesforce

Terra@

* DiceWorks will be absorbed into TerraSky, effective November 1.

Tena@



l Segment Results - Solutions business

« Both sales and profit reached record highs for the quarter.
» Solution sales increased by 11.5% y-o0-y, as all subsidiaries reported higher sales, primarily led by strong
performances at TerraSky and BeeX.

» Solution profit increased by 4.2% y-o-y. Significant profit growth from our core companies—TerraSky,
TerraSky Technologies, and LiberSky—successfully offset profit declines in other subsidiaries.

(¥MM) Segment Sales Segment Profit
YoY YoV
+11.5% 4 2%
12,358
11,084 1,427 1,487
Q2 FY25 Q2 FY26 Q2 FY25 Q2 FY26

*Segment totals exclude eliminations and corporate costs not allocated to segments.
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l Segment Results - Solutions business

* Quarterly standalone sales revenue continued its y-o-y growth trend, setting a new record high for a
single quarter.

« Quarterly standalone profits have consistently shown significant increases in the fourth quarter, and we
anticipate a similar trend this period.

Segment Sales (JPY MM) Segment Profit JPY MM) = Margin
YoY YoY
+9.5% +8.7%
837
740 751 746
686 663
610

546

446 470

6140 6131 6,227
5399 2684 5721 13.7% 13.7% 13.6%

4,582 4.844 12.6% 12.1% 11.6% 121% 12.0%

3993 4,222 -— 10.6% 10.3% - - —

Ql Q2 Q3 Q4 QI Q2 Q3 Q4 Q1 Q2 Ql Q2 Q3 Q4 QI Q2 Q3 Q4 Q1 Q2

FY24 FY25 FY26 FY24 FY25 FY26

*Segment totals exclude eliminations and corporate costs not allocated to segments.

Copyright © TerraSky Co., Ltd. All Rights Reserved.




l Key Announcement - Solutions business

Terrasky Technologies Automates 80% of Operations
with Agentforce and Slack Integration

« Agentforce's integration with Slack enables automated responses to standardized inquiries and

automates information gathering, leading to improved operational efficiency.

Lhgs

[Implementation Example (Right Figure)] ﬁ:c.}#m?-ﬁ:r ———

@] AL EAHESSSDT, r'.r
Q. Regarding internal procedures for domestic 1 oR

F5 E —(Terra Me] ACENTFORCE 2510

business trips. & RROEAECEL TEREHRERS EUTORD CRAVLLET.
. [ds38i]
A. Provides automated responses on procedures,
1 HEEREOHEE

o MHERNS) EFEL. EFCSHORBEERITIEIV,
2 WRoELVEER (E8)
o RROEHLLASEZESE. HEPRORERICPRET > TIEIW,
(3R]
1L HENEESLURNREEOFR
o (HEE. HENSEE) £ THERRAES) EEELTIEIW,
. ERWERR

Red uc]ng support costs and o Tmitoco M) L THMEOMAEMEF>TAIL, BROME. RRSOFHISETY,
I WROmEE
o MALLHENES:HRRANESE, AXSOEAINNE S TEREABAREL TR,

improving employee HEGMMAEICOWTI, (mitoco BRTZ 27k ECHRCREIW, CFRGANCTVELES, BE - BRCHT 35MIADY 7 1 —LED BB KI L,
Bl £a3L<ERVLELET,
o

from pre-trip applications to post-trip expense

claims.

satisfaction.
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l Key Announcement - Solutions business

Quemix Selected for NEDO's “Post-5G” Related Projects -
Aiming to Cultivate Top-Tier Talent for Quantum Computing

Quemix has been selected as the implementing organization for quantum computing talent development under NEDO's publicly
solicited project, “Post-5GC Information and Communications System Infrastructure Enhancement Research and Development
Project.”

The industrialization of quantum computers, expected to form the core of computational
infrastructure in the post-5G era, requires the cultivation of highly specialized talent.

Target Participants

Quemix - . e |
N prov|d|ng Spec|a||zed courses Individuals with a background n

. mathematics and physics, including :
and hands-on training Py °

Quantum Algorithm Research 5 SUEle G

and Development

Human Resource @EDO «  Company employees

Development Programs, etc. e Researchers

Aiming to produce top-tier talent capable of immediately leading
the industrialization of gate-based quantum computers.
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l Segment Results - Products Business

» Product sales increased 11.6% y-0-y, reaching a record high. This growth was driven by improved sales
efficiency following the integration of ENOKI into our main operations, and by strong contributions from
our recurring revenue products. This was achieved despite the dissolution of our U.S. subsidiary.

* The loss narrowed by 15 million yen compared to the same period last year. The remaining loss was
mainly driven by higher depreciation costs associated with new feature releases for mitoco ERP and

mitoco X.
(¥MM) Segment Sales Segment Loss
YoY
+11.6%
1,063
952
(80)
(96)
YoY
+15MM
Q2 FY25 Q2 FY26 Q2 FY25 Q2 FY26

*Segment totals exclude eliminations and corporate costs not allocated to segments.
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l Segment Results - Products Business

* Quarterly standalone sales achieved double-digit y-o-y growth for the seventh consecutive quarter, setting

a new record high.
 The quarterly standalone loss is projected to reverse to a profit in the second half due to increased product

sales.
Segment Sales (JPY MM) Segment Loss (JPY MM) = Margin
YoY
4.4%
+10.4% -
0.9%
1 7
- (2.1)% -
o4 516 523 539 02% - N (5.4)%
463 488 (10) -
419 el (9.5)% (9.8)%
404 409 48) — (28) —
- (42)
(12.0)% — (52)
(23.7)%
- (5) YoY
(99) (42)MM
QT Q2 Q3 Q4 Qi Q2 Q3 Q4 QI Q2 QT Q2 Q3 Q4 QI Q2 Q3 Q4 QI Q2
FY24 FY25 FY26 FY24 FY25 FY26

*Segment totals exclude eliminations and corporate costs not allocated to segments.
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l Subscription Sales - Products Business

Total subscription sales increased by 5.6% y-o-y.
YoY change by product :

ENOKI~
(> CLOUDSIGN 0.8%

for Salesforce
etc*

® mitocoX (data collaboration tool) : +7.5 %

. ® mitoco:+14.9 %
mitoecoe X

® SkyVisualEditor: +2.0%

II.. . .
1= SkyVisualEditor Subscription Sales

Q2 FY26
% of total

Subscription
Ratio

. . 0,
subscription sales 94.2%
mitoeco

2Q
*The “Cloud Sign” category includes “"OMLINE” from FYZ26, 1Q
*ENOKI was integrated into TerraSky in June. Therefore, revenue from Q2 FY2026
onwards is recognized as mitoco revenue.

FY2025 20 FY2026 20
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l Key Announcement - Products Business

mitoco X Ver.2.0 mitoco X Ver.2.0 mitoco
The De Facto Standard for Cloud- .. Wins at ITreview Grid Award 2025
. . Officially Selected by KFC Japan
Native Data Integration Summer
* Rebuilt with the latest technologies Kentucky Fried Chicken Japan For the 13th consecutive
for both infrastruct d i i
a(s):oli(c):ati:)nnsras ructre an Promoting data integration and time, mItOCO Wwas .
. A e 1o Devel £ Ay SKill business process automation recognized as a "High
Lccelsm e to Developers of Any Skl across stores and departments Performer" in the
eve
Fully Open Source Grou pware category of the
a a mitoeco X "ITreview Grid Award 2025
Adopted as the foundation for Summer,” hosted by IT

Azure AWS ) i )
a O advancing business automation Cloud, Inc.

and enhancing data utilization.

Salesforce kintone g
Key Evaluation Points L wrrrk B o '
* Flexible data integration ‘667 "
= capabilities , GRID A ARD :
E % M « Modern architecture ensuring near- ‘95‘3; 2025 Summer
al] X—) zero downtime

TP B \
’ =9 =
F—HINR—2R BIY—JU

Copyright © TerraSky Co., Ltd. All Rights Reserved. MQ

+ Pay-as-you-go pricing model




l Net sales and Operating profit Composition
Solutions business vs. Products Business

Q2 FY25 Q2 FY26
Net sales Segment profit Net sales Segment profit
Products Business Products Business
7.9% 7.9%
Solutions Business Solutions Business
1,427 MM 1,487 MM
Solutions Business Solutions Business
92.1% 92.1%
Products Business Products Business
(96)MM (80)MM

*Segment totals exclude eliminations and corporate costs not allocated to segments.
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l H1l Implementation Case Studies

Solutions Business

Asset Management One

Implementing “Center of Excellence
Support” to optimize Salesforce utilization
company-wide.

Driving Rapid In-House Development

through a new DX promotion framework.

SAKAI HEAVY INDUSTRIES

Deployed "Fujitsu GLOVIA OM" as the core
system for everything from sales

Mmanagement to material requirements

SAKAI

MASTERS OF COMPACTION

planning.

Copyright © TerraSky Co., Ltd. All Rights Reserved.

Hokuden Information System

Service
Achieved a Unified Customer View and

Enhanced Operational Efficiency by

integrating Service Cloud with Soasuku.

HHISS

LERBIATLY—ER

Bank of The Ryukyus

Salesforce Financial Services Cloud goes live

as next-generation CRM/SFA

Qs k47

Products Business

ORIX Bank

Accelerated In-House Development
by implementing SkyVisualEditor for

custom Salesforce Ul design.

Kentucky Fried Chicken Japan

Adopted mitoco X Ver.2.0 as a DX
promotion platform that balances high

availability with cost-effectiveness.




Shareholder Returns




l Dividend Policy

* TerraSky will issue our first-ever dividend of ¥16 per share for the fiscal year ending 2026. This marks a shift from our
previous policy of forgoing dividends to prioritize investments for growth since our IPO.

«  We remain committed to achieving both sustainable growth and profit expansion. While continuing to prioritize
investments for growth, we will provide shareholder returns in balance with our retained earnings.

+ Going forward, we will treat shareholder returns as a key management priority and intend to pursue a progressive
dividend policy. This is intended to strengthen our long-term, sustainable relationships with all our investors and

shareholders. Note: The shareholder benefits program will be discontinued next fiscal year.
Dividend per share in JPY Growth
. Investment
Interim Year-end Total

Prioritized for

Previous Forecast business scale

(Announced July 0.00 0.00 expansion
15, 2025)
Revised Forecasts 16.00 16.00

Actuals for the

Salat=1alella}
Current Fiscal Year 0.00 °

. . C te Val
seEfed Beies orporate Value Shareholder Returns

Results for the Secured for strategic fl(jc?;?tecrlwif/:gzrmtlre]vael
Previous Fiscal Year 0.00 0.00 0.00 opportunities like tiat cnables continued
(FYE Feb 28, 2025) M&A

investment in growth.
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Corporate ReorganizatioL



l Corporate Reorganization

Merger of Two Subsidiaries for Large-Scale Project Expansion

Marketing Automation Implementation
Consulting and Support Services
Terrasky absorbed both
Cloud-based MA implementation consulting specialists . .
with particular expertise in Salesforce Marketing Cloud companies INto a new

and Pardot implementation, operation, and adoption organizational structure
support

« Enhance group management

GNOKI efficiency and strengthen sales

Al Platform Development and capabilities and project execution

Consulting Services . .
9 * Achieve early launch of MCP services

Al Platform Development and Consulting Services

Provides “ENOKI,” a versatile natural language and o : :
machine learning-powered language analysis platform. lnteg rate marketlng COHSUH’.Ihg and
This platform enables the integration of intelligent System deve|opment SuU pport

virtual assistants and predictive/decision-making
capabilities into business systems.

Copyright © TerraSky Co., Ltd. All Rights Reserved.




l Corporate Reorganization

Sky365 to Become BeeX Subsidiary

To Accelerate Growth in MSP Business Through Enhanced Collaboration

Purpose of the Transfer ‘ Beex

Compliance with AWS Partner Certification Q)
Meeting the stricter AWS partner certification s ky3 6 5
requirements (providing MSP services within the

company group)

, , Improving service qualit
Strengthening the MSP Business P 2 9 Y
Enhancing the structure of BeeX's core MSP (Managed Expanding sales channels
Service Provider) business

Copyright © TerraSky Co., Ltd. All Rights Reserved. MQ




Q2 FY26 Key AnnouncemeL



l Q2 FY26 Key Announcements

Full-Scale Launch of Generative Al / Agentforce Business

TerraSky

« TerraSky presented at Salesforce
Japan's “Agentforce World Tour
Osaka” and is also scheduled to
participate in the upcoming
“‘Agentforce World Tour Tokyo” in
November

 As an initial partner of
‘AgentExchange,” we began
offering two solutions, “mitoco
Agent” and “mitoco Agent

Accounting,” on the marketplace.

miteco
Agent

Copyright © TerraSky Co., Ltd. All Rights Reserved.

TerraSky Technologies

TerraSky Technologies is actively
implementing and utilizing
Salesforce Al and has also
launched the “Agentforce
Activation Support Service” to
promote the adoption and
integration of Al agents.

N ZATCbLSCFTCCEL| S

Salesforceo) ﬂ
AlBAER D ﬁ

UZIb &

- CGAS Dify x AWS
-Cuon's proprietary Al platform-

BeeX

BeeX is implementing Al to drive revenue
growth by both supporting customer value
creation and enhancing our internal
productivity.

Cuon

Cuon is streamlining generative Al application
development using internal data with their
development support package, CGAS (Cuon
Generative Al Suite). They are also promoting
Al adoption across diverse open-source
environments via the Dify option, which builds
the open-source version of Dify within tenant-
isolated AWS environments.




l Q2 FY26 Key Announcements

TerraSky Opens New Satellite Offices in Kagoshima and Morioka to
Recruit Local IT Talent and Boost Regional Economies

Kagoshima Satellite Office Morioka Satellite Office

Copyright © TerraSky Co., Ltd. All Rights Reserved.




l Q2 FY26 Key Announcements

Spoke at Agentforce World Tour Osaka

and will be attending the Tokyo event in November.

3rd Flosum Japan Summit Held

L A1DAREEZIEOEE

DXZERICHEHREFATARILZBIETEIR

@ Flosum
e )

18-
DevSecOpsY—ILDIEFEZE INE

Agentforce World Tour Tokyo

When: November 20-21, 2025

Where: The Prince Park Tower Tokyo (+ Live Stream)
Address: 4-8-1 Shiba-koen, Minato-ku, Tokyo

Copyright © TerraSky Co., Ltd. All Rights Reserved.




Upcoming Events




l Upcoming Events

To stay on top of the latest trends in cloud computing, we will be
attending two key industry conferences.

Dreamforce2025 AWS re:Invent 2025

Copyright © TerraSky Co., Ltd. All Rights Reserved.




TerraSkyDay 2025 =
<. Al-EFo702717A - Journey to the AI and Qua
2025.11.7 FRI PO

ANA InterContinental Hotel To
(near Tameike-Sanno Station)

Keynote Special Session

Special Guest
Announcement!

The Philosophy of Cultivati
Leaders and Building Or

re

TerraSky Co., Ltd. NTT DATA Japan  JMA Management Toshiba Google Cloud - How to Nurture Excentional G
Corporation Center Inc. Corporation Japan G.K. P
Representative Representative President, Corporate Officer Google Cloud Vice Who is the special guest? =
Director Executive Director, President Representative President and CEO President & Executive
President & CEO and CEO Director Advisor on the day of the event! :|-I' . E
. . . . . - .|'l|-.-—"
Hideya Sato Masanori Suzuki Shiro Cho Taro Simada Tooyuki Hirate

Session information now available! Register here> https . //WWW_te rras de ay.Com/




Management Focused on
Cost of Capital and Stock ¥



l Status of Compliance with Continued Listing Criteria for TSE Prime Market

Continued Listing
Criteria

Terrasky Compliance

Tradable share market

e ¥ 10BN ¥ 12.5BN v
capitalization

Number of tradable 20,000 units 53.105 units v
shares

Tradable share ratio 35% 41.1% v

Daily average trading ¥ 20MM ¥ 250MM v
value

Copyright © TerraSky Co., Ltd. All Rights Reserved.




l Management Focused on Cost of Capital and Stock Price

Assessment of
Current Situation

Policies and
Targets

Initiatives and
Timing of
Implementation

We recognize that our cost of equity is approximately 7%.

ROE, which had trailed the cost of equity at 3.8% in FY2/2023 and 2.9% in FY2/2024 due to continued
growth investments, improved to 9.2% in FY2/2025. Over the medium to long term, we recognize the

importance of transitioning from a revenue growth trend driven by the investment phase to a trend of
both revenue and profit growth.

The company's estimated PER as of the end of February 2025 is 38.4x.

PBR as of the end of February 2025 is 2.75x, and it has remained above 1x since our listing.

We expected to achieve operating profit of 2.5 billion yen by FY 2/2027.
By achieving the operating profit target, we expect ROE to reach 10% by the same period.
Aiming to disclose more accurate consolidated business forecasts.

By hiring new graduates and actively reskilling mid-career hires to develop engineers, we will reduce
the loss of order opportunities caused by a lack of engineers in Salesforce projects, and strive to further
expand the Salesforce business both domestically and overseas.

Realize the effects of the capital and business alliance with NTT Data (announced on April 12) as soon
as possible to accelerate the above initiatives.

Aiming to improve profit margin in consolidated basis by monetizing the Products Business segment.
Aiming to quickly launch the business and make it profitable for subsidiaries that are in the red.
Aiming to Enhance corporate value with the proactive disclosure of information in IR activities.

Copyright © TerraSky Co., Ltd. All Rights Reserved.




About TerraSky GrouL



Tm@ TerraSky Co., Ltd.

JPX TSE prime market, stock code 3915

PRIME

Head Office : Taiyo Life Nihonbashi Building 15-17Fl.
11-2 Nihonbashi, Chuo-ku, Tokyo | Japan

Offices : Osaka, Nagoya, Fukuoka, Joetsu, Akita, Matsue,
Kagoshima and Morioka
Thailand

Establishment : March 2006

Share Capital :JPY 1,256 MM

Representative : Sato Hideya, President & CEO

Information Security  a
Management System (ISMS) :|1SO 27001/ 1S 561777 R

*As of the end of August 2025
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l Business Details

Our business consists of the following two segments:

Solutions business Products business

Optimal system development using the cloud, Development and provision of cloud-specific
Development and provision of specific solutions

salesforce

power Ed a W S

services and products

MiteCe® mitecoe Work
Mmiteco £t miteco X

miteco Al 15 SkyVisualEditor

OMLINE-O OMLINE-O

Copyright © TerraSky Co., Ltd. All Rights Reserved. 41 Fm%



l Business details 1

Solutions business

Salesforce is a cloud-based CRM/customer management and We select the most suitable service from the many technologies
SFA/sales support system used by over 150,000 companies provided by AWS and support the construction of a system that

worldwide. We help businesses connect with customers in sales, matches your company's needs. We can provide total proposals from
marketing, and customer service. construction to operation, including operational support from Sky365,

As the No. 1 implementation partner, TerraSky supports a second-tier subsidiary specializing in cloud MSPs. Together with
customers' implementation and expansion of Salesforce. BeeX, which specializes in AWS, we will leverage the comprehensive
strengths of the TerraSky Group to lead your project to success.

Heroku is a PaaS cloud for web application development In 2016, we established BeeX Co., Ltd., which realizes cloud

provided by Salesforce. You can develop apps efficiently using the integration of SAP software platforms. Using our know-how from

latest framework and easily integrate with Salesforce. migrating numerous SAP systems to public clouds, we can

In addition to system construction, we provide total support from quickly and safely migrate core systems from on-premises

building data linkages with internal and external systems to post- envirohments to cloud environments.

development operations.

. 7 -
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l Business details 2

Products Business

mitoco

mitoco is next-generation groupware developed cloud-natively. We
go beyond simple internal communication and collaborate with
customer information to take your business one step further and
evolve.

A new iPaaS* that integrates Data Spider, which has been installed by

3,000 companies, and SkyOnDemand, which has the No. 1 SaaS
market share in the domestic EAI/ESB market.
*Integration Platform as a Service

Copyright © TerraSky Co., Ltd. All Rights Reserved.

SkyVisualEditor

This is a tool that allows you to develop Salesforce screens without
programming. You can easily generate Visualforce pages just by
dragging and dropping your mouse. It also supports Lightning
Experience, so you can smoothly migrate your Visualforce pages to
Lightning.

mitoco ERP centralize master data on a platform powered by
Salesforce. By integrating various business systems, including
groupware, expense and attendance management, as well as core
operations from accounting and HR/payroll to sales, purchasing,
and inventory management, we ensure compliance with Japanese
legal revisions (Electronic Bookkeeping Preservation Law, Qualified
Invoice System). This allows for the management of all enterprise

Ten'a@

operations on a single platform.




l Scaling Up In-House Support Services

TerraSky Group to Strengthen Sales and Support for DevSecOps Tools
Expanding In-house Development Capabilities Through Strategic Tool Adoption

il% SkyVisualEditor ¢ Flosum —
° e

Infrastructure Provisioning Configuration
Source Code Viareiem Cemims] as Code Management

Virtualization

y & GitLab

Containerization 9 new |"el|ic,a

& GitLab

Development e

Automation — e

31vd3do

Wy

Continuous
Integration /
Continuous

NCCELQ reploymen

Control

“ GitLa b Visualizations Logging Google SecOps

Elemenlts; Flosum Trust Center |
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l Latest Key Annouhcements

Miteco X

New cloud-based data integration service to manage data scattered throughout the
company and automate data integration between systems

mitoco X Ver. 2.0 is the successor to “mitoco X Powered by DataSpider Cloud” released in September 2023.

(1) Build Data Integrations with No-Code, Low-Code, and
High-Code

a a (! Non-engineers and engineers can develop efficiently while

Salesforce AWS o
sharing the same platform.

— / \ (2) Cloud-Native Architecture Improves Availability
% \ ]
\y . . . - - - -
Folder REST API The architecture is desighed to minimize downtime

during failures and maintenance, ensuring continuous
operation.

(3) Consumption-based (Pay-as-You-Go) Pricing Model

Ea
[

== DA<
Database Mail

Fees are calculated based only on actual usage time,
eliminating unnecessary costs for idle periods.
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l TerraSky Group’s Strengths

Armed with the strengths below,
our group is firmly leading the domestic cloud integration market.

® Expand Horizontally into surrounding cloud fields with
Familiarity with multi- Salesforce as the core.

cloud platforms ® Each group company explores business on each cloud
platform. (Specialization/mobility)

® Full support for employees to obtaining cloud professional
certifications.

Establishing a unique method for educating and
developing cloud human resources.

Reskilling o

® |mproving productivity through the development of in-house

Investment strategy products and integration using them
® Establishment of subsidiaries, M&A, early business expansion, and
based on cloud

track record of profitability.

know|edge ® CVC fund creation to create value across the portfolio companies
and realize IPO.
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l Sales Growth in Tandem with Establishment of Subsidiaries and M&A

Sales
(IPY MM)
30’000 . . . . .
While leading the industry in our core Salesforce business, p
we continue to investment in M&A to expand market share. 3 DiceWorks
25.000 N Marketing Auto biz
LiberSky
Google Cloud
-
20,000 ’
Quemix
15.000 Quantum computing ¢
VTerraSkyVentures *
8 BeeX CVC biz l TerraSky Thailand
10,000 Skys@
salesforce powered aWS SAP migration
Launch own "5 MSP biz biz AN TerraSky
Salesforce product AWS biz T Technologies

5.000 business start

CL Engineer dispatch biz
arl

. €ENOXKI
o e Sk WEB/Application _
KITG"V@' Al biz

A o) °) Q A 4% H X g}
> S ,19\ ,1/0"’ ,19[1’ ,1/0/1’ ,19/1’ ,19’1’ ,1/0’1’
AR R YR - MR M MR
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l Investee Companies and Shareholding Ratios

Listed: Tokyo (TSE Growth)

81%

8 BeeX Inc.
»)

wn

o

o §BeeX
%

Q O
0 O
O

n,

O

g.

o) LiberSky
wn

o M~

Q) -

> LiberSky
0]

3

=

—

[0)

Sky365 Co., Ltd.

Sky365

-l O% of shares held
by TerraSky

87% of shares held

by BeeX

TerraSky

Technologies Co., Ltd.

‘ TerraSky

Technologies

90%

13% Serverworks Co., Ltd. /Serverworks
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Listed: Sapporo (SSE Ambitious)
Kitalive Inc.

(italive™

49%

DiceWorks

{. DiceWorks

100%

Below
5%

Quemix Inc.

Quemix

6 /%

'|

S ¥e

Cuon
HIN
00%

iguazu)

TerraSky
(Thailand)Co., Ltd.

TerraSky Thailand

49%

TerraSky Ventures
Co., Ltd.

VTerraSky Ventures

1009

ccomatt JAST

*As of end of August 2025




l TerraSky Group / Multi-Cloud Platform

Support for Various Cloud Platforms

Salesforce AWS Google Azure
Telﬁéa EH Web System / Application I(.-l\l—)\erSky Big Data Security
Cloud Integration / Consulting
Ki.l.qlive* Cloud Integration ﬁ Etr:rt?nsglggies Technical Staffing
Tena@ Southeast Asia "~ Digital Marketing ‘ Beex SAP Cloud Migration
Thailand DiceWorks

Sk}faﬁ-@ Cloud MSP

Quantum computing

\' TerraSky Ventures Corporate Venture Capital Quemix Quantum Computing Solution
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l Q2 FY26 Key Announcements

Ranked Top in Japan for Number of Salesforce Certified Engineers®
as of January 2025.

5,000
TerraSky Group
A large global consulting firm A
4,000
A large system integrator company
3,000
A large global consulting firm B
2,000
1,000 /
— — = —— N\
0
February-20 February-21 February-22 February-23 February-24 January-25 %

*The engineer figure is the total sum of Salesforce certifications held by individuals within the TerraSky Group. Final data as of January 1, 2025.
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l TerraSky Group's Strengths / Salesforce Engineer

Overwhelming quality and number of
Salesforce certified engineers (employees)

Highest level of Salesforce MVP
- 3 People enrolled

Salesforce CERTIFIED ?erﬂﬂ?d | technical qualifications o
MVP it Aerc(::hirt”eccat Number of people Certified Technical Architect

enrolled in Japan + + +« 5 people enrolled

Certified Sales Cloud
Consultant

Certified Advanced
Administrator

CERTIFIED

Servion Chowd
Crwatay el

: - Certified Field Service
. . Certified Service Cloud : -
Certified Administrator Consultant @ Lightning

Consultant

Certified
Experience Cloud
Consultant

Certified Platform
Application Builder

Certified Senior
Platform Developer

Certified Marketing
Cloud Mail Specialist

CERTIFIED
Cimal

Developer

Certified Certified Pardot Certified Sharing and ~ (f3ate® Certified Integration EE“'ﬂEdPJdE”t'W ﬂﬂdt

Pardot Consultant Specialist Visibility Architect el 1\ chitect ccess Managemen
Architect

Certified Development ;

Lifecycle and Certified Data RTIFIED g:;lgﬁ.dstg ?:IS;L;;EM Certified System Certified Application

Deployment Architect Architect ¥ Consultant Y Architect Architect
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l Strengths of TerraSky Group Strong Customer Base

ISV 2 | OO0+ Projects

TerraSky has handled 8,000+ projects on its own.

We support a large number of companies, regardless of industry, business type, or company size.
We provide continuous development, maintenance, and operations.

KiliE% @ AMLER S MDEw  Panasonic BICL@BE JCB DNP

Daiwa Securities FICVE2. BERIIDED,

IEbY->T, XWEEDH
Takara standard

= REL I 4 »rEEEnxEE @emszxoaszzt TOYOTA  AGC

UNIADEX

S wzvEres MDDy @JIFE @ sowroszsax  BHYDbG@EREM ';;smex HITACHI

Inspire the Next
® 4 =
o E2SARA
= BRIDGESTONE

\ J/

*As of end of August 2025

Lighting the way w

MIZIHO PP axmE QO BAER  wsssmssm (G
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l Achieving the Sustainable Development Goals (SDGs)

Three Guiding Principles for
Achieving the SDGs

O1 02 0 03 .$
O O
Initiatives Initiatives for the Future Initiatives through

through Business  of Children and Regions Corporate Activities

9 EREHMEHOD 13 RBEEHI H-bt-2y7T PEOFFS II fEHEHONE 16 FRLLEE
BEED(HI REEMGHEE REEMLLD AL ELCED 53N FTATOAK
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l Sales Growth of the Cloud Platform

(USD BN)
Salesforce GCP AWS

CAGR - CAGR

Compound annual Compound annual 107.6

349
growth rate growth rate 45.2
31.4 908
+259% +40%
80.1
62.2
45 4
35.0
25.7
175
122
I l 7‘9
<Oy SO, SO, <Dy <Os SOy SO, <O~ SO~ SO~ SO~ <O~ <t <O, SO~ <O~ <o~ <o+~ <o+~ <o, <o, <O, <O, <0, <0 <o~ <p- <o. <
O/e O/& O/ O/S O/ 0/} 0/(9 079 Oeo Oe/ Oee 093 Oe Oeé\ /> /(9 0/9 Oeo Oe} Oee Oes Oeq O}S 076‘ 0/} 0/& O}\Q OeO Oe/ Oee Oe\? 0€§
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l The Continuously Growing Domestic Public Cloud Market

According to research findings from IDC Japan Ltd., an IT market research firm, the revenue of the Japan public cloud services
market in 2024 reached 4,142.3 billion yen, a 26.1% increase y-o-y. Furthermore, the market size of the Japan public cloud
services market in 2029 is projected to exceed double the 2024 figure, reaching 8,816.4 billion yen. The market is expected to
continue its high growth trajectory, driven by ongoing cloud migration, cloud-native adoption, the utilization of generative Al,
and increased investment in digital business.

Domestic cloud market forecast, 2023-2029

Revenue
(APY/100mil.)

100,000
80,000
60,000
40,000
20,000

0
2023 2024 2025 2026 2027 2028 2029
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l Disclaimer

This document has been prepared solely for the purpose of disclosing relevant information about TerraSky Co., Ltd. (TSE: 3915) and its consolidated subsidiaries. This document

does not constitute an offer to sell or a solicitation of an offer to buy securities in the United States or in any jurisdiction where such an offer or solicitation would be unlawful.

All representations other than historical facts, including forward-looking statements such as performance forecasts, policies, management strategies, targets, plans,
understandings, and evaluations, as well as outlooks on performance, are merely statements of current expectations, assumptions, plans, understandings, and evaluations based
on information currently available to the Group. Forward-looking statements are based on the intent of our management according to information available at the time such
statements were prepared. Therefore, these forward-looking statements are dependent on various risks and uncertainties, and actual results may differ significantly from the
results expressed or implied. Accordingly, you should not place undue reliance on these forward-looking statements. We assume no obligation and do not intend to update these

forward-looking statements.

All information in this presentation material that is not related to our company has been taken from publicly available information. We do not guarantee the accuracy, currency,

completeness, or any other matter concerning the information in this presentation.

Contact:
TerraSky Co., Ltd. Administration Div.
16F Taiyo Life Nihombashi bld. 2-11-2 Nihombashi, Chuo-ku Tokyo 103-0027 | JAPAN
TEL : +81 352553412 FAX: +81 352555130

Note : This document has been translated from the Japanese original for reference purposes only. In the event of any discrepancy between this translated document and the Japanese original, the

original shall prevail.
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